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888 MAKES NEW BWINPARTY PROPOSAL
BwinParty to decide between proposals from 888 and GVC

Sponsored by• NetEnt granted NJ waiver
• Playtech reports H1 increase
• Fred Done supports Nektan launch 
• Dina Niron on mergers and acquisitions
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888 executive chairman Brian Mattingley

BwinParty has confirmed it has received 
a revised acquisition proposal from 
fellow operator 888 Holdings. The 
boards of both companies previously 
reached an agreement on the terms of 
a recommended offer that would see 
888 acquire the entire issued and to be 
issued share capital of BwinParty, which 
was announced in July and represented 
an approximate value of £898.3m. 

Online gaming group GVC Holdings is 
also in the running to acquire BwinParty 
however, and announced in August it 
had increased its proposal to 125.5p a 
share. BwinParty said last Thursday it “has 
now asked GVC to clarify, with respect 
to its proposal, the best terms on which 
GVC is prepared to make a formal offer”. 

Regarding 888’s new proposal, 
BwinParty said: “The board of BwinParty 
is evaluating this proposal, together with 
that received from GVC, and intends 
to consult with its key shareholders in 
the coming days before making a final 
determination as to which proposal is in 
the best interests of shareholders. 

“The board’s unanimous 
recommendation of 888’s offer, which 
was announced on 17 July 2015, remains 
unchanged by this announcement.
CONTINUED ON NEXT PAGE 
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FROM FRONT PAGE 
Documentation in respect of this 
offer was posted to shareholders 
on 28 August 2015.” 

888 executive chairman Brian 
Mattingley said in a conference call: 
“We continue to believe that our offer 
for BwinParty is of significantly greater 
intrinsic value than that proposed and 
outlined by GVC.” 

All three companies published their 
financial results for the six months ended 
30 June last week. 

BwinParty recorded an operating 
profit and profit after tax for the first 
six months of the year for the first time 
since its creation in 2011. The operator 
turned an operating loss of €100.4m for 
the corresponding period last year into 
an operating profit of €5.3m. Profit after 
tax was €2.9m, in comparison with a loss 
after tax of €94m in H1 2014.  

GVC’s wagers increased 19% to €824m, 
while 888’s like-for-like revenue went up 
9% to $244.9m.

KEY POINTS
• BwinParty has received a revised 
acquisition proposal from 888

• BwinParty has also asked GVC for the 
best terms on which it can make an offer 
• The recommendation of 888’s previous 
offer remains unchanged 

 US
NETENT GRANTED TRANSACTIONAL 
WAIVER FOR NEW JERSEY 
DGE allows Borgata and BwinParty to 
use NetEnt products

Provider NetEnt has been granted 
a transactional waiver by the 
New Jersey Division of Gaming 
Enforcement (DGE) to launch its digital 
gaming products in the state via 
operators Borgata and BwinParty. 

NetEnt Americas LLC will go live 
with its game content while NetEnt’s 

licence application is still under 
review, with an official launch date 
to be announced at a later stage. 

The online licence of Borgata 
covers the casino’s own online 
gaming sites, BorgataCasino and 
BorgataPoker, while BwinParty partners 
with Borgata in order to operate its 
NJPartyPoker website in the state. 

BwinParty launched NetEnt’s 
online casino games in April and it 
was announced in June that NetEnt 
had signed its first US customer 
agreement for the delivery of online 
casino games to BwinParty and 
Borgata’s brands in New Jersey. 

KEY POINT
• NetEnt can service New Jersey after 
being granted a transactional waiver

 FINANCE
PLAYTECH AND NYX REPORT 
H1 INCREASES 
Both providers made acquisitions 
during the period
Playtech has reported a 33% revenue 
increase to €286m for the six months 
ended 30 June, while fellow provider 
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NYX Gaming Group’s net income went 
up 1674% to $8.8m for the same period.

Playtech’s revenue growth was 29% 
when excluding acquisitions, such as the 
purchase of a majority stake in platform 
and payments services provider Trade 
FX, now called Markets Limited, in May, 
as well as adding back the impact of 
the UK point-of-consumption tax. 

NYX, led by CEO Matt Davey [pictured], 
completed its acquisition of the 
remaining 50% interest in Sportech-
NYX Gaming from its joint-venture 
partner Sportech, a supplier and 
operator, in May, acquiring supplier 
Game360 Limited in the same month.

KEY POINT
• Playtech revenue went up 33% 
to €286m for H1 2015, while 
NYX’s net income soared 1674% 
to $8.8m for the same period

 ONLINE
FRED DONE INVOLVED IN 
NEKTAN VENTURE
Nektan Marketing Services launches
Fred Done, founder of operator Betfred, 
and Warren Jacobs, managing director 
of digital marketing company ActiveWin 
Media, are to be involved in Nektan 
Marketing Services, a joint venture 
with developer and operator Nektan. 
Nektan Marketing Services will be a 
digital marketing division of Nektan, 
which has announced its launch. 

ActiveWin Media began working 
in a digital marketing partnership 
with Betfred in 2013.

Done [pictured] said: “Nektan’s 
agility and passion were a perfect fit 
for the vision Warren and I had. This 
is a success story in the making.”

Jacobs said: “Joining forces with 
Nektan to provide a first-class turnkey 

solution seemed like a logical next 
step for their business. Fred and I 
have extensive experience in gaming 
customer acquisition and are excited 
about launching Nektan Marketing 
Services and working with Nektan’s 
partners to grow their player bases.”

KEY POINT
• Fred Done and Warren Jacobs 
have teamed up with Nektan to 
launch Nektan Marketing Services
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 GUEST COLUMNIST
“THE IMPACT OF M&A”

by Dina Niron 
Founder and 
CEO, Sparks 
Advisory

 

“There is no doubt that the online 
gaming industry is in the wake of  
a major wave of mega mergers 
and acquisitions. In less than four 
years, PartyGaming merged with 
Bwin, Scientific Games merged with 
Bally, GTech acquired IGT, Amaya 
bought PokerStars, and only recently 
888 is set to purchase BwinParty. 
Meanwhile Gala Coral and Ladbrokes 
are finalising merger discussions in 
order to create a giant gaming power. 
So what is the cause of all this and 
will the deals achieve their goals?

Many factors contributed to  
the mergers: 

•  Growth opportunities/economy 
of scale. Expanding to new markets, 
developing new products and 
operating in saturated markets 
(such as the UK) require significant 
resources such as marketing budget 
and investments, which are generally 
in possession of larger entities only.
•  Brand recognition. As the online 
gaming industry has matured, the 
significance of brand recognition and 
reputation have grown substantially. 
Today, players are seeking the added 
value that reputable brands have to offer, 
as such firms can provide an additional 

layer of transparency, visibility and  
player protection.
•  Leveraging databases and player 
liquidity. Operators’ databases are one 
of their biggest assets. The benefits of 
combined databases and shared liquidity 
are many, enabling cross-platform 
marketing strategy for one. Another 
benefit is massive liquidity, which is a 
key factor for gaming verticals such as 
poker, social gaming and fantasy sport.
•  Reduced costs. Operating in regulated 
markets is very expensive. The additional 
costs of taxation and regulations, 
coupled with higher marketing 
expenditure, require cost reductions, 
which could be achieved through 
mergers. That cuts duplicated products, 
positions and services where synergies 
exist, and reduces regulatory expenses, 
thus lowering operating margins. 

There is also the point of strengthening 
ties between land-based betting shops 
and online presences, with the benefits 
of additional liquidity and reputation.

However, statistically most mergers 
fail. Over 50% of all mergers are doomed. 
Some of the mergers discussed may 
already be proving this sad reality.

The value of BwinParty has deteriorated 
to the level currently being offered by 
888. Although some of the losses were 
not related to the merger itself – such 
as the decision of the combined entity 
to pull out of grey markets – the launch 
in New Jersey and the additional heavy 
taxation in its main market, Germany, 
did add to the losses significantly.

In Q4 2014, Scientific Games suffered 
costs relating to its acquisition of 
Bally, with losses up significantly from 
the same period in 2013, even as 
revenue from the newly-combined 
company rose nearly 41%.

However, there is still hope. In 2014, 
Scientific Games had revenue of 
$1.79bn, up from $1.09bn in 2013. Net 
losses were $243.3m versus $30.2m in 
2013. After completing the merger in 
November 2014, the second quarter 
of 2015 recorded revenue of $691.5m, 
up from $416.9m in the same quarter 
last year. Scientific Games CEO Gavin 
Isaacs is convinced that the integration 
has made “further significant progress” 
and will achieve the expected cost 
savings of approximately $200m. 

During Q4 2014, GTech had an almost 
7% increase in earnings, even though 
costs related to its merger with IGT had 
a negative impact. Net losses though 
were €93m versus a small net income for 
the same quarter in 2013. However the 
merger was finalised in April 2015 and 
the second quarter results demonstrate 
stable growth. The combined company 
is confident it shall deliver “future growth 
and value creation”.

There are many reasons for potential 
failure: increased debt load, lack of 
knowledge, cultural differences etc. 
However, the number one cause for the 
high percentage of merger downfalls is 
ego, which causes overvaluations and 
optimism. Only time will tell if lessons  
are learned.”

Dina Niron, founder and CEO of Sparks 
Advisory, served as CEO of a Playtech 
subsidiary, managing the Titanbet.es 
brand in Spain. She consults companies 
on investments, gaming-related 
regulation, online marketing and 
business strategies. Prior to her role at 
Playtech, Dina spent over nine years in 
New York, working on Wall Street.

COMING SOON: Look out for the September/October 
issue of Gambling Insider’s print magazine, featuring 
a Player Special as we take a journey into the mind of 
the modern gambler to uncover their most notable 
trends, behaviour and desires


